
 
 

 

Is the ‘Marketing and Sales Assessment’ for You? 
 

Time and expertise are an expensive commodity, and no one likes to waste either. This is why 

I need to be upfront and blunt about what is needed for the assessment, this means that we 

are not wasting each other’s time.  

 

If you are not motivated or have no desire to grow, have a negative attitude towards 

marketing and selling, or open to approaches to doing so, then we are not for you.  

 

If your bitter and cynical about everything and everyone and are not prepared to listen or 

invest time and revenue into marketing and sales activities, then we are not for you.  

 

If you are looking to grow, stabilise and win new customers and have a positive open-

minded approach to improving your businesses and have ambitions then this is for you.  

 

If you would like to be better at marketing and growing but are reluctant and anxious about 

knowing the best way forward, then this is for you.  

 

It doesn’t matter what business you are in and who you sell too, it’s about the attitude and 

desire you have to improve, grow and the desire to find new effective and reliable ways to 

win new customers and ensure you can look to develop stable income. If that is, you then I 

look forward to meeting you.  

 

A Few Prerequisites for Launching a Successful Meeting 

 

1. You are an established business with ethics and happy customers. This is not going to 

help new start-ups and those with no money or customers.  

 

2. We will be meeting with the owner or senior management of the business. Many of 

the things discussed and required will be at a higher level. We will be touching on 

profits, revenues, and the business, so only have people present that you would feel 

comfortable knowing the confidential bits. If you are a Marketing Manager, please 

get in touch for a chat about this as we can come at thing differently.  

 

3. You can come to our meeting with an open mind and a positive attitude, ready to 

listen and engage. This will mean you will get the most from our meeting.  

  

4. Make sure you block out time, you need to focus and therefore need time away from 

the distractions of the business. The meeting itself will take around an hour but there 

are a few pre-meeting questions you will need to cover off to help. It is also fine if we 

overrun a little. 

 

5. We will send you pre-meeting questions to answer before our meeting which will help 

us to create and formulate actions that are built around your business.  

 

6. We reserve the right to withdraw the offer should we feel that you or the business are 

not meeting the criteria laid out above.  

 

 

These consultations are designed to deliver value and I assure you ‘Your Time’ will not be 

wasted, and you will leave the meeting with new ideas having seen the value in meeting. If 

you have any questions call us on 0191 486 2524. 
 


